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          964 Thompson Blvd, 
           Buffalo, Grove, IL 
          Home: 847-955-0527
            lubebu@aol.com

LinkedIn:  http://www.linkedin.com/in/boblube
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Accomplished over 20 years of National Sales and Business Development Management experience in the OEM Electronics, Lighting and Security industry with skills focused on driving business in International and Domestic markets. I possess a successful track record of interviewing, hiring, managing others to reach their goals. I cultivated strong client relations to develop long-term revenue streams. I have tracked and analyze market indicators to project sales forecasts for review by upper management. I will motivate the staff to optimize work flow and consistently achieve organizational for the branch and corporate goals.
 I have made sales calls on the largest OEM’s across the USA for over 20 years. I have successfully registered trade marked the phrase "Quality without Compromise ®" 
	
	CORE QUALIFICATIONS
	
	

	
	
	
	

	Consultative sales methods
	
	 Negotiated multi-million $ contracts
	

	
	
	
	

	Staff training and development
	
	Market/industry research
	

	National OEM sales management
	
	Data analysis
	

	Strategic planning
	
	Problem resolution
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ACCOMPLISHMENTS

Founded Source One Electronics, electronics Mfg. Rep. Company after moving from Cleveland, Ohio, 1999 with zero sales to 2011 $7.1 million min per year. Total 2011 $ 11.9 Million in sales
Achieved $4 million in sales FOR Li-Ion Batteries for sales to Fluke for the Mfg. Totex CA. 
Successfully Trade Marked phrase "Quality without Compromise ®" 
Interviewed, Hired and managed 38 manufactures Rep firms to cover the US for sales of electronic products

Achieved Avg sales per year $7.1 million in sales representing manufacturers from Germany, China, Taiwan, Hong Kong, UK, and GE and Motorola in the U.S as owner of Source One Electronics before selling the company in November2011. 
Negotiated two five-year, $5 million private label contract between the director of GE  and their new     partner Mfg.(NDA), and achieving first time GE signed ME a one-man rep firm to represent them. 
Delivered technical presentation to Bill Gates of Microsoft and his senior staff on OLED's technology; successfully negotiated a $3 million dollar contract after presentation.
Appointed by Governor of Ohio as Small Business Council Chairman for the State of Ohio

Governor of Ohio flow me to Washington, DC were I spoke in front of Congress on “Diversification” due to the military budget was being cut, I was Pres. of Military electronics company and I was able to Diversify from military to working with the Cleveland Clinic on Medical products.                                                                                                                                                                                                         

Robert Lube
Page 1,

EXPERIENCE

   Director or Security March 2015-May 2015
   Law Dog Security & Investigations Inc.

               Chicago, IL 60090

Law Dog Security and Investigations Inc. was developed to provide clients with exceptional service in all aspects of security and investigations as well as excellent customer relations.  We pride ourselves in being a customer friendly business that is always here to listen to any concerns, accolades or simply here to be a friendly ear.  Our staff is committed to providing you with service above and beyond your expectations, and through our long standing security and police backgrounds providing you with services for each and every need in all matters of security and safety as well as investigations. My responsibilities are to be in charge of all sales to Law Firms, Retailers, real-estate companies, any company wishing to protect their property and clients. Attending networking events. Etc. 
     

    VP of Sales 

    NuWave LED Mfg. IL Jan2014. –March 2014
 Mfg. of LED Bulbs, Troffer, High Bays, Canopy, LED Tubes 

           I was the first VP of the company so I was to establish key accounts, and national accounts                       

Since Jan 2014 working for Start up NuWave LED Mfg or LED bulbs & fixtures I put in place to sign 23 Mfg. Rep firms to cover 47 states across the US. 

*Put in place a Master Distributor to sell all of NuWave products to their 3000 customers which are Distributors.

*Put in Place to work with 9 National Distributors since Jan.-Feb
*Mfg. Reps once signed will bring their distributors they have a rapport with.

*Put in Place a list of company’s that are Installers that call on Gas Stations to sell & install LED canopy & LED troffer and parking lot lights.

* Put in place a program ready to work with Home Depot, Menards, K-Mart, Walmart, Lowes, Costco, and Walgreens to start. The manufacturers Reps were going to call on the others like these in their territory. 
Director of Business Development June 3, 2013-Aug, 2013 
             Lumax Systems Georgia, 2 yrs. old LED Retrofit Mfg.
Lumax Systems US Manufacturer of the finest LED luminaires for a wide range of commercial and industrial applications, including Design Lights Consortium (DLC) qualified product list (QPL) retrofits. Our website features LED tubes, high-power LED heads, post tops, PAR (replacements for incandescent or recessed lighting bulbs) and other types. We will custom fabricate high-power lamp assemblies for retrofit to your existing fixtures or in our fixtures.

Many of our LED lights and components are backed by 3, 5 and even 10-year warranties. There is even an option for 7-year warranties that covers the cost of parts or replacement product AND EVEN THE LABOR for install.

 I was hired to Develop a plan to bring distributors nationwide CED, CES, GEXPRO I negotiated corporate pricing agreements with these 3 major distributors. I also help in the negotiations with these distributors and helped to have them sell Lumax products.    
This was a contactor job 3 month job
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                 National Sales Manager 01/2011 to 11/2012

The Indak Group Northbrook, IL $95 Million
 I was the first National Sales Manager they hired I oversaw sales across U.S. territories by developing and communicating specific sales targets by territory, by channel, and by Mfg. Rep that achieved top-line sales growth. 
Developed new business for electronic and lighting OEMs and outperformed sales objectives with existing accounts.

Produced market and sales forecasts and reported directly to vice president. 
Collaborated with key clients and sales team to discuss sales strategies and major initiatives via go-to-market plans. 
Directed recruitment and hiring strategies for hiring 38 Mfg. representatives firms for 42 states as well as all electronic and lighting representatives and online distributors. 
Defined sales tools and resources needed to achieve weekly, monthly, and annual organizational targets. 
Reviewed and evaluated territory performance and rep performance through bi-annual territory reviews. 
Partnered with upper management to discuss process improvement implementations and sales 
Forecasts.
 Negotiate key sales contracts and develop new accounts across U.S. by coaching sales representatives to close big opportunities, while keeping them focused on our company's products lines over their other principles. Sales for 12 mo. increased by $ 7.5 million

President/Owner, 09/1999 to 11/2011
Founded Electronic Mfg. Rep Co. Buffalo Grove, IL 
Source One Electronics $11.9 million
Started Mfg Rep Company from ground up and lead Manufacturers Rep Co. organizational policy and program development from a launch position into a multi-million-dollar company within 12 years. Started with 3 leads (no business) to Avg. $7Mil in sales from 12 years.
Sold company in 2011

. Administered large-scale OEM and contract manufacturers and distributor accounts. 
Collaborated with all levels of engineering from design to proto to production    

Called COO’s, Buyers, VP Global Engineering, and sourcing managers, procurement managers etc. 
Oversaw recruitment and hiring of key distributors to build a network of nine distributors. 

Gave Bill Gates a and Seven of his Sr. Staff a presentation on OLED Technology, and received a $3 million dollar PO the same day  

** Negotiated two $5 million dollar 5 yrs private label contracts with the Director of GE Power Quality group. While introducing them to their new partner. (NDA)
** GE signed me to represent their Product line of large UPS systems to be sold to the WIND Ind.
$ 2 million contract with Vestas Wind for GE UPS products

Sold $4 million in Li-Ion battery packs for Fluke per yr for 4 yrs. straight, top sales Mfg. Rep  

Represented Okaya Electronic America, OEM manufacturing as top sales rep in the USA   
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Additional Experiences

Creator/Director/Produced/Co-Host, TV Business Show ½ hour "Spotlight on Business" featured on Cleveland/ Fox WUAB-43 Co-Host from ABC & NBC plus sold the time for the show
Created Produced/Created Radio show –On the Air Personality Cleveland WXEN-FM 7YRS
· **Governor of Ohio flown Bob to speak in font of Congress on “Diversification” regarding on how Cletronics made the switch from Military products to medical.
· At the age 25 helped H&H Toroidal Winding Co. step out Chapter 11 by increasing sales by over $ 3 million in sales per yr for 4 yrs straight  
· Gave Bill Gates a presentation and seven of his Sr.staff on OLED technology afterwards received a PO for $ 3 million dollars (NDA)
· President of Cletronics converted 89% Military manufacturing military products to 29% by manufacturing medical products.
· Opened Two distributors in Cleveland, Ohio Hall-Mark Electronics and Northern Wire & Cable     

PROFESSIONAL AFFILIATIONS

Member of EBTC in Cleveland Edison Biotechnology Center Member Cleveland.

* Assoc. Member Cleveland Engineering Society 
Appointed by the Gov. to Ohio Small Business Council and Chairman of Exporting for the State of Ohio  

·  Member of the Rock N Roll Hall of Fame
PROFESSIONAL DEVELOPMENT

Possess Patent for OEM lighting manufacturers Class-S 104 Reg # 10463 Date Oct.10, 1996. Patent: Phrase “Quality without Compromise ®” This patent phrase is good for any OEM Lighting or LED Bulb Mfg. can use this phase with my permission.

Example: Source One Electronics stands for “Quality without Compromise ®”  

     Gov’t has granted the changed From Trademark tm changed to ® Registered for 

Phrase “Quality without Compromise ®” for, serial number of 85694819 on Nov.5, 2013This phrase was created in the 80’s
I have a registered trade mark for a phrase “Quality without Compromise ®”, 
Army Enlisted 3 yrs. Ballistic Missiles 
Just passed CPR CLASSES AED 5/21/15

My goal is to find a company that I can apply my over 20 years of management experience to help the company grow and establish it’s self in the market place .Please visit my LinkedIn profile to show my professionalism  https://www.linkedin.com/in/boblube

After coming home from the service I took and passed a 6 hour test for the Ohio State Highway Patrol Academy 33 took the test (2) two of us passed.  I was one of the two. After being accepted I blew out my right knee playing basketball on the academy court on what is called “Free Time” this what you can do you want on the grounds. My knee was so bad I had to resign, when I was so proud to get in.  

I took these classes in case I should work for a company that wanted someone they can trust to protect them, employees, and or property.

PERC 129.326579 Expires 5/31/2018                                                                                              FOID 13790346 Expires 11/01/2024                                                                                                 CCL Firearm Training Certificate CCC 14A0152 DATED 05/17/2015 Application sent to State of Illinois on 5/17/2015 for 5 years                                                                                                               Certified for Revolver & Semi-Automatic  REG.230.113561  Issued 10/01/2009                                        20 hours 25-20 Security Contractor Agency on 5/2009 Guard training                                                
